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BRI What you should get out of this course
@ Students can acquire advanced interpreting skills step by step.
@ \Vith both theoretical and practical training, students can meet the requirement
of profession What you should get out of this course
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th SRR K4 Students are required to practice consecutive interpreting in different mock setting,
say liaison interpreters for commercial , legal or healthcare setting
Student should take the initiative in class, while the lecturer is to set up the
situation and not an authority in class.
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situation and not an authority in class.
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week 1 Introduction to Business Liaison Interpretating

week 2 Latters, faxes, and emails

week 3 Enquiries

week 4 Enquiries

week 5 Replies and quotations

week 6 Replies and quotations

week 7 orders

week 8 orders

week 9  mid-term exam

week 10 Payments

week 11 Payments

week 12 Transportation and shipping

week 13 Transportation and shipping

week 14 contract negotiation

week 15 contract negotiation

week 16 International Commercial Terms

week 17 Insurace

week 18 final exam
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BRAE A B Students will act as the members of a business department and practice related

interpretation.

Copied textbooks are not allowed in the class.




